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1. AHHOTAUSA

B paMkax QUCHHMIUTMHBI pacCMaTpPUBAIOTCS BOIPOCHI MEXTYHAPOIHOTO TOProBoro mpasa. Kypce
HamnpaBlieH Ha MPUOOPETEHUE CTYIEHTAMU OCHOBHBIX HABHIKOB MO3BOJSIONIUE MPUMEHITHIX Ha
MIPAKTHKE .

B3aumocssa3p ¢ apyrumu aucuumiauHamu. Kypc "International Trade Law (English Law and
CISG)" cocTtouT B JIOTMUECKOW M CONEPKATEIbHON CBSI3M C TAaKOW JUCHHUIUIMHOW Kak
"MexayHapoIHOE YaCTHOE

npaso".

TpeboBanue K HCXOAHBIM YpPOBHSM 3HaHUM M yMeHHH cTyneHToB. [IpucTymas K H3y4eHHIO
JAHHOTO Kypca, CTYIACHT IOJDKCH O0NiafaTh 3HAHUSAMH B OOJACTH MEXIyHApOIHOTO TIpaBa,
MEXJIYHApOJHOTO YacTHOTO IMpaBa M MPEANPUHUMATEIBCKOTO TMpaBa, a TakkKe BIAJIETh
WHOCTPAHHBIM SI3BIKOM B c)epe IOPUCTIPYACHIIHH.

2.Conep:xanue

2.1. Heau m 3apaun aucuuniausbl: This course focuses on the analysis and interaction
between four fundamental contracts in cross border sales transactions, international
sales, carriage, payment and insurance contracts with related issues including,
harmonisation, conflict of laws, and dispute resolution from an international
perspective. This course focuses on the application of relevant international legal
processes, instruments and principles that directly affect the conclusion and
performance of these contracts and their interaction in the cross border sale of goods
between private parties.

2.2. The ITL course examines the private law aspects of international trade. So it does not
deal with issues relating to WTO, import/export tariffs and licenses, customs and FTA
areas. These public law issues are examined and taught in the WTO course. We are
here interested in the commercial issues between the contracting parties themselves.
Do remember that the public law issues mentioned above also affect the contracting
parties but those are outside the remit of this course. So what sort of issues are we
going to be studying? We shall look at the various contracts parties involved in
international trade may conclude and these are principally:

2.3. The sales contract — this is the primary or principal contract in which the parties agree
on the essence of the transaction and certain aspects of the other three contracts. So
the sale contract deals with the rights and obligations and remedies of the contracting
parties regarding the goods for sale. We shall examine the UN Convention on the
International Sale of Goods 1980 (CISG), Sales of Goods Act 1979 (with
amendments) (SGA) and various trade terms.

2.4. The payment contract — this primarily involves a third party usually a finance
institution which may be contractually bound only to one of the parties involved in
the sales contract. The payment contract deals with payment for the goods covered in
the sales contract. We shall examine the ICC Uniform Customs and Practice for
Documentary Credits 2007 (UCP 600)

2.5. The carriage contract — the international sales transaction is usually between parties in
at least two different countries and so the goods will need to be delivered by one party
to the other party and this may involve various types of transportation or carriage of
the goods from one country to another country. This contract again may involve a
third- party. We shall concentrate on carriage of goods by sea and examine the
International Convention for the unification of certain rules of law relating to bills of
lading Brussels 1924 as amended by the Protocol of Brussels 1968 (Hague Visby
Rules) and mention the



new UN Convention on the Carriage of Goods (wholly or partly) by Sea 2009
(Rotterdam Rules).

2.6. The insurance contract — the goods covered by the sales contract will be under the
control of parties to the contract at different times and sometimes under the control of
none of the contracting parties. Risk also passes and remains with the parties even
when they are no longer in control, and since they cannot predict or guarantee that the
goods will be delivered or remain in the same condition as when it was produced, a
third party comes in for a fee to give some security to the parties by providing
insurance cover. We shall examine the Marine Insurance Act 1906 and the standard
Institute Cargo Clauses.

2.7. TpeGoBaHusl K YPOBHIO OCBOEHHUSI cojiep:KaHusl AMcHUILIMHBL: Equip students with
the knowledge of the contracts and laws in play in international sales transactions.

Understand an international sales transaction and its elements;
Grasp basic conflicts of law in international sales;
Understand the rules governing sales and documentary sales under the CISG and UK laws;
Understand the functions of the sales, carriage, payment and cargo insurance contracts in
international trade;
Understand the interaction of these four contracts in international trade transactions;
Apply knowledge of these four contracts in any given factual scenario on international sales
transaction
Understand the role of various dispute resolution mechanisms in international trade law.
Understand the theories and practice of harmonization of international trade law

2.8. TpynoeMKoCTh AUCIUILTUHBI ¥ BUJIBI y4eOHOM paboThI (B aKaJeMHUECKUX Yacax

KpenuTax)
2.8.1. OObeM QUCHUIUIMHBL U BUIbI Y4€OHOH paboThl

3.IJTAHUPYEMBIE PE3YJIBTATBI OCBOEHHUS OBPA3OBATEJIBHOM ITPOT' PAMMBbBI

TpeboBanus k IVIaHNPYEeMBbIM pe3yJIbTaTaM O0CBOEHHUsI 00pa30BaTe/JIbHOM IPOrPaMMBbl,
ObecneYnBaeMbIM AUCHHUIIMHAMH (MOXY/ISIMH) M IPAKTHKAMH 00513aTeJIbHOM 4aCcTH

OobmenpodgeccnoHaibHbIEe KOMIIETEHIIUN BbINIYCKHUKOB
OIIK-6 CNOCO6HOCTb NOBbILWATb YPOBEHb CBOEW NPO(ECCUOHANbHOM KOMMETEHLUUN

IIpodeccuonabHble KOMIETEHINH BBITYCKHUKOB
[TK-16 cnOCOBHOCTbLIO TOIKOBaTb HOPMATUBHbIE MPaBOBbIE aKTbl

4. TpynoeMKOCTb TMCUMILIMHBI U BUAbI YU4eOHOIl pad0ThI 0 y4eOHOMY IJIAHY.

Pacnpeueneﬂne mo ceMecrpam
Bcero, B v v VII VIII
Buanl yueoHoii padoTsl aKal. ceM
yacax ceM ceM ceM
1 3 1 5 6 7
1. O01mas TPpy10eMKOCTb H3y4YeHHS 72 72
AUCHUIUIMHBI 10 CEMeCTPaM , B T. U.:

1.1. AynutopHble 3aHTHS, B T. U.: 32 32
1.1.1. JIekuun 18 18
1.1.2. IlpakTuyeckue 3aHATHS, B T. U. 14 14




1.1.2.1. OO6cyxnaeHue

MPUKJIAAHBIX ITPOCKTOB

1.1.2.2.  Kel¥icul

1.1.2.3.  [lenoBble Urpsi,
TPEHUHTU

1.1.2.4.  KouTponbsHbIE pabOTHI

1.1.3.  Cemunapsl

1.14.
1.1.5.

JIabopaTtopHbie pabOTBI
Jlpyrue BUIBI ayIUTOPHBIX

3aHATUU

1.2. CamocrosiTenbHas pabora, B T. 4.: 40 40
1.2.1. IToaroroBka K 3K3aMeHaM
1.2.2. Jlpyrue BUAbL CAMOCTOSATEILHON
paboTHhI, B T.4. (MOXKHO YKa3aTh)
192991 T
1I.Z.Z. 1. TIVIUDBbIVMIUIIADICU
JIOMAaIlIHUE 3aJaHUs
1.2.2.2. KypcoBbie pabOThI
1.2.2.3.  Dcce u pedeparbl
1.3. Koncynpranuu
1.4. Ipyrue mMeTonbl U GOpMBI 3aHITUN **
HToroBsiii KOHTpOIb (DK3aMeH,3adeT, 1ud. 3auer 3auer
3a4yeT/yKasarb)
5. Pacnipenenennie BecoB o popMaM KOHTPOJISI
Beca
Beca Pe3yJIbTHPYIO
Beca OICHOK HUTOI'OBBIX meﬁ OILlCHKHN
Beca ¢dopm NMPOMEKYTOUYHBIX OICHOK MMPOMEKYTOYH
¢op Beca dopm p yTou 1 p y
TEKylUX KOHTPOJICU U IMPOMEKYTOU bIX
N NPOMEKYTOYH .
KOHTPOJIEH B b X KOATDOJIEI PE3YIbTUPYIOLIHNX HBbIX KOHTPOJIEH "
DopMBbI KOHTPOJIEH pe3yJIbTHPYIOL Bo eﬂﬁax OLICHOK TeKYIIMX KOHTpoOJIeil B OLICHKH
HX OLIEHKaX i KOHTpOJIeﬁ B Pe3yJIbTHPYIO HUTOr0OBOI0
NPOMEKYTOYH .
TEKYIIHUX o HUTOI'OBBIX OLICHKAX e OLlCHKE KOHTPOJIA B
< bl X KOHTPOJIEN
KOHTpOJIei NPOMEKYTOYHBIX NMPOMEKYTO4 | pe3yJbTHPYIO
KOHTpoJIeil HBIX el oleHKe
KOHTpOJ’Ieﬁ HTOroBOIro
KOHTPOJIsA
Buj yueoHoii MIT [M2 [ M3 | M1 | M2 | M3 | M1 | M2 M3
PaGoTHI/KOHTPOJISI
KontponpHas pabora 0.5
Tect
Kypcosas pabora
JlaGopartopHbie paboThI
IInceMmenHbIe JOMalllHUuE
3aJaHus
Pedepar
Occe
Onpoc 1
Jpyeue popmul (Vrazamo)
Beca pesynsrupyromux 0.5
OICHOK TCKYIIUX KOHTpOJ'Ieﬁ
B UTOTOBBIX OILICHKAaX
IIPOMEKYTOUYHBIX KOHTDOHCﬁ




Beca onenok
MPOMEXKYTOUYHBIX KOHTpOJIEH
B UTOTOBBIX OLIEHKaX
[IPOMEXKYTOUYHBIX KOHTPOJIEN

Bec utorosoii ornenku 1-ro
MPOMEKYTOYHOTO KOHTPOJISI
B PE3YyIBTUPYIOLIEH OLIEHKE
MIPOMEXKYTOUYHBIX KOHTPOJIEH

Bec uTorooii orneHku 2-ro
MPOMEKYTOYHOTO KOHTPOJISI
B PE3YIBTUPYIOIICH OIICHKE
MTPOMEKYTOIHBIX KOHTPOJICH

Bec utorosoii orneHku 3-ro
MIPOMEXYTOYHOTO KOHTPOJIS
B PE3YyIbTUPYIOLIEH OLIEHKE
MIPOMEKYTOUHBIX KOHTPOJICH

Bec pesynprHpyromei
OLICHKHU NPOMEKYTOUYHBIX
KOHTpOJIEH B
PEe3yIBTUPYIONIEH OLICHKE
UTOTOBOTO KOHTPOJISI

Ik3amMeH/3a4eT (OLEHKA 0
HMTOTOBOT0 KOHTPOJIsI)
> = 1L1X=11=1[X=1]X =1 =1 =1 Y =1
5. 1 Pacnpenenenue o0beMa JUCHUILIMHBL [0 TEMaM U BUAAM y4eOHOM paboThl
Apyr ue
BU/bI 3aHA
Pa3neibl 1 TEMBI AUCHUILIMHBI Bcero Jleku IIpakr. CemMuHa Jladop TH# (aK.
(ak. H (aK. 3aHATH - pBI . (ak. 4aco
4acoB) 4acoB) s (ak. (ak. 4acoB B)
4acoB) 4acoB) )
1 2=3+4+5+ 3 4 5 6 7

6

+7
Pasnen 1. (Ha3BaHue pa3iena)
Tema 1. Introduction 4

2 2

Tema 2. International sales contracts

4
Tema 3. Incoterms

4 2 1




Tema 4. Choice of law

2 2
Tema 5. Contracts of carriage of goods

2 2
Pasnen 2. (Ha3BaHue pa3aesia)
Tema 6. Payment methods in international
commercial transactions 2 1
Tema 7. Letters of Credit 2 1
Tema 8§ Insurance contracts 2
Tema 9. Bills of lading
Tema 10. Dispute resolution methods in
international trade 2 2
UTOro 18 14

5.1 ConepxaHue pa3iesioB U TEM JUCHUILIHHBI

Beeoenue

Pa3zoen 1. (nazeanue pazoena)

Tema 1. Introduction

Introduction to types of transactions in international trade. Impact of jurisdictions. Main aspects
of the discipline.

Tema 2. International Sales Contracts.

Break down of contracts. Discussion of crucial terms and conditions of the contract that need to be
addressed while drafting a contract or advising a client.

Explanation of major clauses to be included and drafted in the contract. CISG and English law
perspectives.

Tema 3. INCOTERMS.

Discussion of Incoterms, Difference of terms, allocation of risks and legal obligation under each
term. History of incoterms and comparison between different versions.

Choice of a proper term depending on the mode of transport

Tema 4. Choice of Law.

Choice of law for the contracts concluded in international commercial transactions. Legal impact
of the absence of the explicit choice. Rome Regulation.




Tema 5. Contracts of Carriage.

Types of contracts of carriage, liability limitations and international conventions applicable to
each mode of transportation. Breakdown of legal relations between the carriers and the
consignees.

Tema 6. Payment methods in international commercial transactions.

Discussions regarding different payment methods used in the commercial transactions, e. g. wire
transfers, performance bonds, on demand guarantees

Tema 7. Letters of Credit.

Letters of credit as a main payment method for cross-border trade. Types, UCP 600 rules, role of
banks, liabilities.

Tema 8. Insurance contracts

Types of insurance contracts used in international trade. Liabilities of the parties. Standard
insurance policies.

Tema 9. Bills of lading.

Role of Bills of lading. B/L types, applicable rules, liabilities of the parties. B/Ls as a negotiable
instrument of international trade.

Tema 10. Dispute resolution methods in international trade.
Discussion of the methods of dispute resolution in international trade. Mediation, litigation and

international commercial arbitration.

2.3.4 Kpatkoe conepkaHle CEMHUHAPCKUX/TIPAKTUYECKUX 3aHATHHA: YTEHUE JICKIIUH, TPOBEICHUE
OIIPOCOB U YNPABJIEHUYECKUX UTP.

3. Teoperuyeckmuii 010K
3.1. Marepuainsl 10 TEOPETUUECKOM YaCTU Kypca

3.1.1. OcHoBHas nUTEpaTYypa:

LS Sealy & RJA Hooley, Commercial Law: Text, Cases & Materials, 4th edition
OUP, 2009

Roy Goode, Commercial Law, 3rd edition Penguin Publishers, 2004



Carole Murray, David Holloway & Daren Timson-Hunt, Schmitthoff Export
Trade: The Law and Practice of International Trade, 11th edition, Thomson Sweet
& Maxwell 2007

Indira Carr, International Trade Law, 4th edition Routledge 2009

Roy Goode, Herbert Kronke, Ewan McKendrick, Transnational Commercial Law:
texts, Cases and Materials, Oxford University Press 2007

John F Wilson, Carriage of Goods by Sea, 6th edition Pearson Longman 2008

Jason Chuah, Law of International Trade, 4th edition, Thomson Sweet &
Maxwell, 2009

P.S Atiyah, John N Adams, Hector MacQueen, The Sale of Goods, 11th edition,
Pearson Longman, 2005

P. Schlechtriem & I Schwenzer (eds) Commentary on the UN Convention on the
Internatioanl Sale of Goods (CISG), 2nd edition, OUP 2005.

Peter Huber & Alastair Mullis, The CISG: A New Textbook for Students and
Practitioners, Sellier European Law Publishers, 2007.

C.M.V Clarkson & J Hill, The Conflict of Laws, (3rd edition Oxford University Press
2006)

Richard Stone, The Modern Law of Contract, 8th edition, Routledge &
Cavendish, 2009 — for background reading on the law of contracts.

Ingeborg Schwenzer & Christina Fountoulakis (eds) International Sales Law,
Routledge & Cavendish, 2006

Peter Schlechtriem & Petra butler, UN Law on International Sales (CISG),
Springer, 2009

Paul Dobson & Rob Stakes, Commercial Law, 7th ed, Sweet & Maxwell, 2008
Robert Bradgate, Commercial Law, 3rd ed, OUP, 2005

Simon Baughen, Shipping Law, 4th ed, Routledge & Cavendish, 2009
P. Ellinger & D Neo, The Law and practice of Documentary Letters of Credit, Hart
Publishing, 2009

Paul Todd, Cases and Materials on International Trade Law, Thomson Sweet &
Maxwell, 2008 reprint

6.MATEPUAJIBI 110 OIIEHKE U KOHTPOJIIO 3HAHUI

Hepequb 9K3aMCHAIITMOHHBIX BOIIPOCOB!
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Crucial clauses in international sales contracts
Waiver of rights.

Choice of law clauses.
International commercial arbitration clause
Types of contract of carriage.
CIP, CIF and FOB under Incoterms 2010
Hague Visby rules, limitation of liabilities under contracts of carriage
Types of letters of credits.
UCP 600 rules

. Bills of lading.

. On demand guarantees, URDG 758.

. Carriage of goods by sea.

. Carriage of goods by air.

. Carriage of goods by road.

. Insurance contracts for goods in transit.

. Arbitration vs litigation vs mediation.

. Multi modal terms of Incoterms 2010

. Incoterms 2000 vs Incoterms 2010 vs Incoterms 2020.

. Impact of Rome regulation on choice of law clause and absence thereof



